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estate gurus to tell us how to
become financially independent by buying real
estate, principally single-family homes with hittle or

“no down payment.

~ He wrote a second book on how to manage real

estate in your spare time, and then updated the-

first book to reflect the creative-financing potential -

that developed asinterest Tates soared. "
Now Simon & Schuster,

New York, has
published the third in the series, ‘‘Hidden Fortunes:
How to Profit from the New Opportunities of the
1980s.”(316.95) It gets into a lot more detail than its
predecessors on all aspects of real-estate acquisi-
tion, management and topics such as avoiding

"bankruptcy and how to find a buyer when you're

ready to sell.” . L ‘
Even the author in a recent visit describes this

" latest work as ‘“harder.”

Lowry said it took 215 years to write (actually

‘he dictated) this latest ‘“how to" textbook, which

addresses. realistically some. of the difficulties
which have to be overcome in today's complicated

realestate market.

But he also believes ‘in, the cycle thit dictates
what’s down will come up, indicating that now 1s'a
good time to get involved as an investor.

“As for the hard times talk, remember that
hard times are when most fortunes are. made,” he-
commented. ' , '

Lowry spends a'lot of time in the book dealing
with distressed owners and how to
without feeling too uncomfortable. "He includes
practical advice on such property, including what
to do if an. owner can't decide, how and what
pressure to apply, plus a lot of the basics of such
deals. o . . -

Lowry urges conservative investors to stop
being overly cautious. ) o '

“There are times when we need to say to
ourselves,'to hell with caution, let’s try something
‘new.’ I think this is such a time for you, if you're
‘hesitating to make. your first venture nto real

. -
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—.~=The.property-investment-and-landlord_busmness

has left his prints
on road to succes

by Boyd Burchard .
Times business reporter

t 47, C. Edward Spring-
man is a self-made
millionaire.

He is'a good exam-

real estate’ in a small way and
builds it into a solid business.
And he is a living proof that
most fortunes are made in hard
times. : .

Springman owns Sherron

Dr. Milton (. Radewan, a
Wenatchee opthalmologist. ¢

It was a meetmg that led 1o
mithons of dollars
partnership investments for
Springman, and the founding,
in 1976, of Sherron Associates,

Radewan was o frustrated
investor who had lost money
a mutual fund and an ol
exploration deal. He saw poten
tial for profit and tax shelter in
real estate and called West &
Wheeler in Seattle for help.

The call was handed 1o
Springman, who remembers

trip over - Snoqualmie  Pass.

dechined to buy an apartment

Associates in his own: new
building on Northup Way in
Bellevue. His company shares : :

interests in and manages 33 apartment buildings
with about 2,500 units. The buildings are owned
variously with about 200 happy investor partners,

He's made a lot of money for many of them and™

himself.

wasn't Springman’s original aim. I backed into it
full speed about 15 years ago,” he says.
‘After college’ in 1960 he took a sales job with

Alcoa and was sent to Seattle. He soon switched to
selling IBM computers for more income an

- -dabbled in-real estate on the side.~ ~ - -
His first buys were_a_dilapidated.-duplex on_.

Mercer Island and raw land that he and his wife’
and two sons upgraded and maintained._The sons,
now in their 20s, still hate landscaping work with a

C. Edward Springman

house Springman considered an
excellent investment,

: , “He was smart enough 10
realize,’ Springman says, “that he didn’t know how
to manage the thing. So finally I said I'd huy 10 per-
cent of it and manage 1" , R

" That did 1. They bought—the  bulding—with
$35,000 down. Radewan bought 65 percent, another
doctor 25 percent and Springman 10) percent.
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) The sale price was $395.000Séver—yearstater:

the partners sold the building. for $53),000, -and

. _Radewan’s profit was about $124,000.

Not that it was dll smooth sathing.’ The Boeing
Co. laid off 60,000 people and the Seattle economy
pbecame a disaster in 1970. Many renters couldn’t

Springman’s apartments-weren't breaking even,...

~Old Nat'T.
| Peoples A
, Rainier N:
" Seattle-Fi
_ Capital S:
- Citizens F

passion....— .

“and he kept his traveling job. Rather than hiring "Pacific 18
help, he andhis wife and~sons-did—theupgrading “Wash F
and maintenance. Rents had to be reduced to keep L Jvasn. Te
of ———the-units-full;-but- Springman‘s-energy-and-growing———— 43{“; Mut. :
management_expertisé hegan to pay off. Although i Seattle Ave
there was no cash flow, the builldings began to™ . Bank Rate |

Springman quit IBM in 1969 to become an

apartment-house sales manager with—=West—and._

Wheeler. That lasted five months, and hequit to
sell electronics for a steadier income — but not

"before he had made an important business visit to

break even.
_ At the time,”
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o ‘mma_\:cma fromC 1

,

owners were offering to sell for 10 -
percent ‘'down or just closing costs.
down. Realtors couldn’t mm: any-
‘thing to anybody.”

“ But he still considered Seattle
/ - +a fantastic place” and reasoned
: that the economy had to improve.”
He suggested to Radewan that
they buy more fix-up buildings at
_bargain terms and eventually
make a lot of money. Radewan
went along.

mv::m:&: put $19,000 of the
doctor's money into a 16-unit build-

g

investments, it paid off. Eventual
return on Radewan’s mEooo was
e mfx 00, -~

\
,
.

and Springman, Radewan and an

. increasing number of doctors and
___other partners who learned about
i mvzzmaw:. by word of mouth kept™"
-on_buying — -at_terms .like 10
“x:.nm:ﬁ down with 20-year financ-

Each Umnsmﬂm:ﬁ. ~then and
now, has been general, not limited,
T withT each "individual”_having sa.
- share_proportionate _to_his_invest-_
-ment. Springman-does the-finding,-

:mmo:m::m and putting-together

g otem

~Z7..and gets-5-percent-of the value-of-

the property payable from cash

Ao S

{ ————ing,.and,as with- many. Mccmmncw:rldx:n?ﬂﬁovmn_mmlmﬂm outof

roperties. N
-—-———Ggattleites “still-wanted" doamm_qf _properties. . _ . .

:os. over 60 months. If there’s no
cash.flow, there's no fee. -
. Sheiron Associates, which em-
ploys five property managers and
has two key assistants to Spring-
man, also manages and maintains
-the properties for 5 pércent of the
gross.

The best deal, he says, was a
450-unit building in Denver that he.

and six partners bought for $5.5
million in 1976 and on which
- they’ve spent about $450,000 for
upgrading. They're closing a sale.
of the building in 1984 for $16
:::5:

Springman doesn’t compete
s:: big mv,zn_nm::m who want
“*pride-of-ownership”  builéings,:
pay high market prices and hold
for future price increases. Prices.
“sight; ]
he says, because there are too
many dollars chasing too few

His own operating philosophy
“You make your profit when
I don't buy at market

is:
you buy.

_value.and 8&: _on-inflation for - my:-{-

E.o?

~--—Typically;- I-buy--a property

:a: has had management -prob-

i e B e e e eeeclemS - deferTed émwnﬂmvm:nm: =ig=

<

are 5<mm~8 in Bo:w 9»: one deal.

bankrupt or has had some other
‘He doesn’t advertise. He's had a.

tvpe of difficulty. If I can find one
that has been abused, has a poor

" tenant profile and poogpgperating
history, then I can add something

his overall record is so good that
he has a- im:Sm list’ »o_. future

by providing good management. investments.

_.**Our operation _m a small win- He merely has 8 vwwm the word

dow in the business.” of a potential buy, and it's quickly
Most of Springman’s partners _fully subscribed. )

e man Bm:mmma his way to millions

‘couple of purchases go sour, but.

~includin
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this year spendin;
$6.5 million in :
one deal
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) Wi CANT ADV ERTISE
ﬁoBEEEm mm_.‘mm_:m For 1mnrmmmw S.:r 1:2&.;

~ENE o :: ART SINIPLECTDY

S f:C yincludes.a high-resolunon momor__.
two 380K double-densiny disk drives.

and 256K RAM. Plus free Valdoos™ soft:
ware and the popular CPM operit:

Ing system.

packapearetinchded tree

O:Q ends 1-1-84.

“ FOR SALE
 TEXAS INSTRUMENTS
COMPUTER MODEL 990-8

Available now, consisting.of:- 990/10

IBM-PC

& compatible computers.”
Printer, modems, software.
apply rent fo vc«n_anmw.

STR COMPUTER CENTER

CPU, 288k Bytes, two_terminals, two
50 meg, two -10 meg, ond two floppy "

disk - drives, U:_.:m- ond comm _:3?
face board... e
Software 15n_caou Iw&no_. ;Omlq_

A/R, Ins. billing, A/P, Payroll, G/L.
Price new $90,000. Sell for $30,000

al ¥~ mwzawmﬁim«.iﬂun.ozn Sq., where

1-405. n-omw@m 190w T Tr T e
13836 27124 Ave. SE- Em-mwmq
Bellevue, WASB006 .

SoMicroseh s &..II:UUDPQ*.,MW n

i Fw‘v‘u-.-.-_--“vag--u.ﬂmmmam

nozecqum AND ,>v_.:n2_02m
10623 N.E. 8th BELLEVUE 451- mowﬂ

SAVE DURING OUR STOREWIDE EXPANSION SALE!
WE'RE GROWING, TO SERVE YOU BETTER!

| ém_;zx_._z 1200 * OMS © THE BEST BUY -

FRANKLIN'S Omm.nm >>>Z>Qm>>mz.— SYSTEM OFFERS YOU ALL THIS:
@ 2 Computers in 1
" ® 6502 Runs 18,000 Different

plus installation, Call

Proarams




